
How to Accurately Assess the vrednost telefona
Before Selling or Trading In
I have been covering the local tech market for Gorenjski Glas long enough to notice a pattern.
Every autumn, as the new smartphone models hit the shelves, readers start writing in with the
same question: what is my old phone actually worth? The answer is rarely simple, because the
vrednost telefona depends on a handful of factors that shift almost weekly. After spending
years watching prices rise and fall, I want to share what I have learned about getting a fair deal.

The first thing to understand is that a phone's value is not just about its age or brand. Two
identical models bought on the same day can sell for very different amounts six months later,
based purely on condition and paperwork. I have seen a scratched iPhone 12 with no box sell
for half of what a mint-condition unit with all accessories fetched at a local buyback kiosk.
That gap is real, and it grows wider the longer you wait.

What Drives the vrednost telefona in Today's Market
When you walk into a shop in Kranj or Ljubljana to trade in your device, the staff will run a quick
check. They look at the screen for cracks or deep scratches, test the buttons and ports, and
inspect the battery health. These are the obvious things. But there are less visible factors that
matter just as much. The phone's software support status, for example, can cut its resale price
by a third if the manufacturer has stopped issuing security updates. I have seen people hold
onto an older Samsung model only to discover that its trade-in value dropped by 40 percent the
day after the company announced the end of support.

Another hidden variable is the carrier lock. In Slovenia, many phones are sold locked to a
specific network, especially if they came from a contract plan. Unlocking the device is usually
straightforward, but if you skip that step, the vrednost telefona on the open market plummets.
A locked phone might only fetch a fraction of its unlocked counterpart, because the buyer pool
shrinks to just those on the same carrier.

Condition Is More Than Skin Deep

I have handled hundreds of trade-ins over the years, and the single biggest mistake people
make is ignoring the battery. A phone that charges slowly or dies at 15 percent is nearly
worthless to a reseller. Yet many sellers do not even check. You can do it yourself on Android
with a simple diagnostics app, or on iPhone by looking at the battery health in settings. If your
battery is below 80 percent of its original capacity, factor a repair cost into your asking price. A
replacement might run you 50 to 80 euros, but it can add 100 euros or more to the resale value.
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Cosmetic condition matters, but not as much as you might think. A few tiny scratches on the
back are expected. A cracked screen or a dented frame, on the other hand, can drop the price
by 50 percent or more. I have seen someone try to sell a phone with a shattered rear glass for
only 20 percent less than a pristine one, and it sat on the market for months. Buyers are not
stupid. They know repair costs.

Timing the Sale Right
If you want to maximise your phone's value, timing is everything. The best window is about two
to four months before the next flagship launch. That is when demand for used devices peaks,
because people are looking to sell their current phone to fund the upgrade. Prices also tend to
rise slightly in late spring and early summer, when students and tourists are shopping for
affordable devices. Conversely, the worst time is right after a major launch event, when the
market is flooded with trade-ins and prices drop across the board.

I once tracked the average trade-in price for a two-year-old iPhone on Slovenian classifieds. In
the two weeks after the new model was announced, the average dropped by 15 percent. That is
a significant loss if you are selling a device worth 400 euros. Patience pays off. Wait a month
or two, and the price often recovers as the initial wave of sellers clears out.

Where to Sell Matters

Not all sales channels are created equal. Selling directly to a friend or through a local Facebook
group usually nets you the highest price, but it comes with the hassle of dealing with strangers
and potential returns. Trade-in programs at electronics retailers offer convenience but take a
cut. I have compared offers from three major chains in Ljubljana for the same phone, and the
difference was as high as 80 euros. Always check at least two or three places before
committing.

Online marketplaces like Bolha or Facebook Marketplace give you control over the price, but
you have to factor in shipping and the risk of scams. I advise meeting in person at a neutral
location, checking the device together, and taking payment in cash or through a verified
transfer. Never hand over the phone before the money clears. That sounds obvious, but I have
heard too many stories of people losing both the device and the payment.

Accessories and Packaging Add Real Value
I used to think that keeping the box was a waste of space. Then I sold an iPhone with its
original charger, cable, and box for 30 euros more than the same model sold without them.
Buyers perceive a complete package as better cared for. The same logic applies to any original



accessories. If you still have the earbuds, the charging brick, or even the SIM eject tool, include
them. They cost you nothing to keep and can add a surprising amount to the vrednost telefona.

One tip: wipe the device clean before you hand it over. A factory reset removes your personal
data and leaves the phone in the state a new owner expects. Do not just delete files manually.
Use the built-in reset option in settings, and remove any linked accounts like Google or Apple
ID. That step alone can prevent a buyer from walking away because they cannot set up the
phone themselves.

The Hidden Costs of Waiting Too Long
There is a natural temptation to hold onto an old phone as a backup. I get it. I have a drawer full
of ancient devices that I keep meaning to sell. But every month you wait, the vrednost telefona
drops. Not just because of depreciation, but because the market moves on. A phone that was
desirable two years ago might now be considered outdated, even if it works perfectly. In
Slovenia, where many people buy mid-range devices and use them for three or four years, the
window for a good resale price is narrow. Once the manufacturer stops releasing major
software updates, the value falls off a cliff.

I have seen people try to sell a four-year-old Android phone for 150 euros, only to find that
similar models are listed for 50 euros with no takers. The market is unforgiving. If you are not
going to use the phone, sell it within the first two years after its release. That is when you will
get the best return for your money.

Practical Steps Before You Sell
Let me give you a short checklist that I have shared with readers before. These steps take
about an hour total but can increase your phone's resale value by 20 percent or more.

Back up all your data to a cloud service or computer, then perform a full factory reset.

Remove any screen protector or case and clean the phone thoroughly with a soft
cloth.

Locate the original charger, cable, and box. If the box is gone, at least include the
charger.

Check the battery health using a free app or built-in diagnostics. If it is below 80
percent, consider a replacement or adjust your price.

Take clear photos of the phone from all angles, including any flaws, so buyers know
exactly what they are getting.

These steps are simple, but I cannot tell you how many times I have seen sellers skip them and
then wonder why their phone sits unsold for weeks. A little effort goes a long way.



Final Thoughts on Getting a Fair Deal
Assessing a phone's value is part art, part science. The art comes from understanding local
market trends and buyer psychology. The science comes from knowing the technical condition
of your device and the timing of its release cycle. If you pay attention to both, you will almost
always come out ahead.

I have bought and sold probably two dozen phones over the past decade, and I still get
surprised sometimes. A phone I thought would be worthless turned out to have a niche
following among collectors. A flagship model I assumed would hold its value dropped like a
stone after a single software update. The market does not follow a simple formula. But if you
check the factors I have described here - condition, timing, accessories, and sales channel -
you can make an informed guess and avoid the biggest pitfalls.

The next time you consider upgrading, take a moment to look at your current phone with a
critical eye. What would you pay for it if you were buying it used right now? That honest answer
is the best starting point for setting a price. And if you are not sure, check the local listings. See
what similar devices are actually selling for, not what people are asking. The difference
between asking price and sold price can be significant.

Ultimately, the vrednost telefona is what someone is willing to pay for it at that moment. Your
job is to make sure that moment comes when you are ready to sell, and that you have done
everything you can to present your device in its best light. Do that, and you will walk away with
a fair deal every time.


