In the world of bridging finance, one phrase you'll often hear from brokers, underwriters, and lenders alike is
“case-specific”. You might wonder why loan size and term aren't straightforward, standardized numbers. Why
the frequent disclaimer that it depends on the individual deal? This blog post will unravel that question by
exploring the intricacies behind case specific bridging, the importance of custom bridging terms, and how

bridging deal structure is tailored to each borrower’s 0.55% monthly bridging situation.

Drawing insights from market leaders such as European Business Magazine (EBM), NST Publishing Ltd, and
specialist lenders like KIS Finance, we'll break down the practical reasons why bridging loans are never “one size
fits all.” Plus, we'll provide an overview of typical loan sizes, terms, and how brokers prioritize execution speed and

exit strategies over headline rates.

What Is Bridging Finance and Why Is It So Flexible?

In essence, a bridging loan is short-term finance designed to “bridge” a gap between transactions or funding
needs. Whether it's an auction purchase, covering a chain break, or funding a rapid refurbishment, bridging loans

are inherently flexible.

* They are used by property investors, developers, and businesses who need quick capital.
* They typically have shorter terms than traditional mortgages (from a few weeks to two years).
® The interest rates and fees can be higher but compensate for execution speed and risk.
This flexibility means lenders must underwrite each application individually — weighing property type, exit

strategies, borrower profile, and timing needs — resulting in custom bridging terms rather than fixed loan sizes

or durations.

Typical Bridging Loan Size Ranges — Who Does What?

Bridging loans are available over a vast range. From smaller deals around GBP 50,000 for individual auction

purchases to extremely large facilities exceeding GBP 30 million for extensive development projects.


https://europeanbusinessmagazine.com/business/top-picks-for-bridging-loan-providers-in-2025/

Loan Size Typical Use Case Suitable Borrower Profile GBP 50,000 — GBP 500,000 Residential auction purchases,
personal chain breaks Individuals, small investors GBP 500,000 — GBP 5 million Refurbishments, small
development projects, commercial bridging Experienced investors, SMEs, limited companies Over GBP 5 million —
GBP 30+ million Large-scale developments, portfolio acquisitions High net worth clients, institutional investors,

corporate borrowers

The reason brokers emphasize a case-specific bridging approach is that even within these broad buckets, the

borrower's circumstances and project specifics heavily influence the exact loan size and conditions.

Why Loan Terms Vary: More Than Just Duration
Loan terms in bridging finance cover more than just how long the loan will last. Terms encompass:

® Repayment type (capital repayment, interest-only, or blended)

Exit strategy (sale, refinancing, or rental income)

® Loan-to-value (LTV) levels, which reflect risk tolerance

Additional fees and penalty clauses

Since every borrower and every property differs, lenders tailor terms to fit the execution plan. For example, a quick
auction purchase requiring a three-month exit is very different from a 12-month refurbishment bridging loan

where longer tenure and staged draws might be required.

As KIS Finance, a leading bridging lender, often states in their underwriting guidance, terms are bespoke to
minimise risk and maximise the chance of a smooth exit. Hence, brokers can only accurately quote terms once they

fully understand the details of a deal.

The Critical Role of Execution Speed Over Headline Rates

One of the most important considerations emphasised by brokers and lenders alike is execution speed. Speedy
completion can mean the difference between securing a valuable auction property or losing out — or successfully

avoiding a chain break that could stall a whole sale.

While headline interest rates grab attention, a bridging loan that takes weeks to arrange might cost the borrower

far more in lost opportunities and alternative expenses than a slightly higher but promptly executed solution.

European Business Magazine (EBM) has documented many cases of borrowers prioritising “deal done fast” over
chasing a fractionally lower headline rate. Custom bridging terms that focus on clarity, speed, and simplicity are

therefore favoured.

Different Scenarios Calling For Customised Loan Structures
Here are some typical scenarios that explain why bridging loan size and term are case-specific:

1. Auctions: Immediate decision-making and quick release of funds are vital. Loan term might be only 30-90
days, which might mean higher cost but rapid execution.

2. Chain Breaks: When moving home or selling property, bridging finance fills a cash gap caused by chain
delays. Flexible short-term loan terms mirror unpredictable timings.

3. Refurbishments: Bridge finance covering light to heavy refurbishments requires staged drawdowns aligned

with project milestones, impacting both size and duration of the loan.



Every scenario varies, hence the emphasis on a custom bridging deal structure tailored by brokers and lenders

after full due diligence.

Tools to Help Brokers and Borrowers Stay Informed

In today’s fast-paced bridging market, quality information is key. Resources such as the Beehiiv subscribe page

offer newsletters and briefings on industry trends and new product launches.

For more in-depth features and the latest thought leadership, NST Publishing Ltd collaborates with platforms like
Issuu to host the Latest Issue of their bridging finance magazine. These publications explore evolving underwriting

criteria and market analysis that underline why bridging is never “off-the-shelf.”

Conclusion

When brokers say that loan size and term are case specific, it's not just jargon — it reflects the reality that

bridging loans are highly tailored financial products. Size, term, structure, and cost vary significantly depending on:

* Type of property and valuation
* Borrower profile and creditworthiness
® Exit strategy and timing

* Market conditions and lender appetite

Specialist lenders like KIS Finance design loans with individual business objectives in mind. Execution speed often
outweighs headline rates, especially for auction purchases, chain breaks, or refurbishments. Typical bridging loan
sizes range dramatically—from GBP 50,000 to over GBP 30 million—suited to a diverse client base, from small

investors to large corporate borrowers.

Armed with comprehensive market data, expert broker advice, and intelligent use of resources like Beehiiv and
Issuu, borrowers can approach bridging finance with confidence, knowing that custom bridging terms work to fit

their unique needs.

For further insights into bridging loan structuring and market trends, keep following publications by European
Business Magazine (EBM) and NST Publishing Ltd, and consider reaching out to established brokers familiar

with the nuances behind every successful bridging deal.



