If you are browsing ONE CHUAN GROVE, you probably already noticed how quickly “floor plan types” can blur
together. The brochure and floor plan sheets look clean, the showflat photos look bright, and then you start

thinking, "Which layout actually fits my day-to-day?”

From experience helping friends and clients compare units, the real challenge is not choosing between “bigger”
and “smaller.” It is choosing between different living rhythms: where you cook, how you host, how you work from

home, where your kid does homework, and how your privacy holds up when guests come over.

This guide walks you through how to evaluate the floor plans at One Chuan Grove in a practical way, so you can
decide confidently when it is time to book appointment, request the VVIP preview, or ask for priority queue slots

for a showflat visit.

Start with how you live, not just the unit size

Most people shop by square footage. That is understandable, but it often misses the biggest differences that

make a layout feel “right” or “awkward.”

Two units might have a similar area, yet one feels airy while the other feels chopped up. Why? Common culprits
include inefficient corridor space, awkwardly shaped bedrooms, or kitchens that are tucked away in a way that
makes daily cooking feel like a detour. Even when the developer and location are the same, your experience

inside the unit changes drastically with the floor plan design.

Before you compare ONE CHUAN GROVE floor plans line-by-line, take a moment to write down your non-
negotiables. People often say “more storage,” but what they mean is, “I need a place for shoes, bags, and bulky

items without eating into living space.”

If you are not sure yet, think through your weekly routine. Do you cook often and do you like to keep ingredients
out on the counter? Do you need a dedicated work corner? Do you host family dinners where you want the

dining area to feel connected but not open-plan messy? Your answers become the lens for everything else.

Understand the layout “grammar” in the floor plan

When you look at the floor plan sheets, it helps to identify how the unit is structured. Most residential plans
follow a recognizable grammar: living and dining in one zone, bedrooms in another, and bathrooms positioned

for convenience and plumbing efficiency.

Here is what to check early, because these points wusually decide whether you will enjoy
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1) Bedroom sizes and proportions, not just counts

A common mistake is focusing on how many bedrooms a unit has, then ignoring the proportions. A “medium”
bedroom can feel cramped if it is long and narrow, or it can feel very comfortable if the window and door

locations allow a proper wardrobe and bed orientation.

Try to visualize furniture placement directly on the plan. Ask yourself: can you fit a bed without blocking the
walkway? Can you open wardrobe doors fully? If the room shape is unusual, you may end up paying for custom

furniture later, which changes the effective cost.

2) The dining and living relationship
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Some plans make the dining area feel integrated with the living room, which is great if you like to host. Others

separate it more, which works if you want a calmer living space and a more contained dining experience.

If you are choosing between two floor plan types, stand where you would be standing in real life and imagine the
flow. Where does your attention go when you enter? Where do your guests naturally gather? Where does food

travel from the kitchen to the dining table?

This matters more than people expect. In one showflat visit | remember, two units looked similar on paper, but
one had a dining position that felt “in the way” of the living corridor. The family loved the bedrooms, but the
daily movement felt annoying after a few days. They eventually switched plans, and the difference was

immediate.

3) Kitchen placement and workable counter space

Kitchens look beautiful in marketing photos, but your actual cooking routine is driven by practical factors. Check
whether the kitchen is a true work zone, with enough counter length for prep, and whether there is a comfortable

path to the dining table.

Also consider ventilation and whether the layout encourages cooking to stay in one place. If the kitchen is too

tucked away, you may find yourself using fewer utensils because you cannot set up your tools conveniently.

4) Bathroom layout and morning bottlenecks

If you have multiple occupants, the bathroom arrangement can make a unit feel either effortless or stressful. A
plan with two bathrooms might still be inconvenient if one bathroom is hard to access during peak times, or if

the layout funnels everyone through the same corridor at the same moment.

When comparing units, think about the morning timeline. Can two people get ready at the same time? Is there a

clear sequence that reduces waiting?

5) The “hidden” storage and service spaces

Storage is often the least talked about and the most felt. A unit with a slightly smaller living area can win if it has

better wardrobe depth, practical shelving, or better use of service spaces.

When you request the brochure or floor plan details from the sales team, do not just ask for the unit type. Ask
what storage is included and how it is laid out. In some layouts, a small difference in the position of a utility area

changes everything.

Compare floor plan types using real-world constraints

Now that you can read the floor plan basics, you can compare One Chuan Grove options more intelligently.

Instead of asking, “Which unit is the most attractive?” ask, “Which unit removes friction from my routine?”

Here are common constraints that influence unit selection.

Families: prioritize flow and privacy

For families, it is not only about space. It is about how the home behaves when different people need different
quiet levels. Kids may need to do homework near the living area, while parents may need a bedroom that stays

peaceful.



You want a plan that gives you some separation. If all rooms feel too open and interconnected, noise spreads

more easily. If the bedrooms are positioned well, it often reduces household friction.

Also consider how you move around. A layout that requires awkward detours from bedrooms to bathrooms to

the kitchen can feel “fine” during showflat viewing and annoying after a few weeks.

Working from home: treat the home office as a design requirement

Some buyers think they can “make do” with a small corner. That can work, but only if the plan actually supports

your needs: desk placement, chair clearance, and power outlets.

If a plan has a windowed area that can become a focused workspace, it usually beats a plan where you would set

up your work area in a circulation path. The best office setups do not interrupt daily movement.

Couples and single buyers: choose based on lifestyle, not just area

If you are buying as a couple or as a single professional, your unit might still need practical storage and good

lighting. You may value entertaining more than privacy, or you may value quiet more than hosting.

A lot of people end up happier in a layout that supports the way they actually spend their evenings. If you host,
choose a plan where living and dining connect naturally. If you prefer calm downtime, consider a plan where

bedrooms feel buffered from the main living flow.

Investors: think tenant preference and functional usability

For investors, "tenant usability” matters. Layouts that make furniture arrangement easy and bathrooms

convenient tend to appeal broadly.

If you are comparing units for potential resale or rental, pay attention to the most common buyer profiles in that
segment: compact but workable studio and 1-bedroom layouts can be attractive, but only if storage and

bathrooms do not feel cramped.

You do not need to predict the future perfectly. You just need a unit that feels easy to live in, because that is what

tenants talk about after move-in.

How to use the brochure, video, image gallery, and showflat visit
together

Sales materials like the brochure, pricing sheets, and project details are useful, but they are not complete on their

own. A good process blends materials review with an actual walk-through.
Here is a simple way to do it without getting overwhelmed.

First, scan the brochure and floor plans for the units you are considering. Save the pages with the exact unit
layout and any notes on orientation, living-dining arrangement, and bathroom placement. If there is a video

walkthrough or image gallery, watch it once for orientation, then again with a “pause and check” mindset.

Second, treat the showflat visit as a live test. Do not just admire the look. Check the scale of doorways, the feel of

circulation, and whether the claimed “bright” effect in photos matches what your eyes detect in person.

Third, ask questions that match your personal routine. The sales team can explain the unit, but you need answers
that help you decide. If you are comparing direct developer price options or you want to understand how pricing

changes by stack or orientation, ask those directly rather than assuming.



If you are considering a VVIP preview or joining a priority queue, take advantage of the chance to compare

multiple floor plan types quickly. Bring your own notes, so you do not end up relying on memory later.

Quick questions to bring to the viewing

* How does the unit flow change from entry to living to kitchen during daily movement?

® |s there a realistic spot for your work setup without blocking circulation?

Where will storage go in your everyday routine, and does it feel hidden or cramped?

Do the bathrooms and bedrooms create morning bottlenecks for your household?

Does the plan support your hosting style, with dining that feels natural rather than forced?

Pricing and “value” decisions that go beyond the first number

Pricing is usually the headline, especially when buyers are comparing direct developer price offers. But the unit

that looks cheapest upfront is not always the best value after you consider practical trade-offs.

A slightly higher price might come with a better layout, improved privacy, or more usable space. The difference
between a good decision and a regret often comes down to whether you enjoy living in the unit every day, not

just whether you can afford it on paper.

When discussing pricing with the sales team, clarify what is included in the unit price, what changes by stack or
orientation, and how timing impacts availability. If there is a brochure pricing section, treat it as a baseline and

confirm the latest figure during your appointment.

Also, be careful with “deal logic” like this: “If | choose unit A, | save X dollars, so | win.” That only works if unit A
meets your daily needs just as well. Sometimes the real cost is hidden discomfort, like poor circulation or a

kitchen setup that constantly forces you to rearrange your workflow.

Orientation, daylight, and the emotional feel of each room

People often underestimate how much orientation and window placement affect the day-to-day mood of a unit.
You can "accept” a unit with weaker natural light, but you will feel it more quickly when you work from home or

when evening guests gather in the living area.

At a showflat, stand in the living room area at different times if possible, or at least experience the lighting
conditions the day you visit. Notice shadows, the brightness near windows, and whether rooms feel open or

confined.

If the floor plan includes more than one bedroom, check whether each bedroom gets adequate light. A bedroom
that looks fine during the viewing might feel dreary at certain times of day depending on orientation and window
depth.

Common edge cases that catch buyers off guard

Every market has “usual expectations,” and One Chuan Grove is no exception. Here are a few edge cases that

often surprise buyers who did not check the floor plan carefully enough.

Sometimes the circulation area is not obvious on first glance. A corridor that looks narrow on paper can feel

tighter in real life, especially if you plan to keep shoe racks or a small console inside the passage.



Sometimes the “flex” use of a room is not realistic. Buyers may assume they can treat a second bedroom as a

study, then realize the window placement or room shape makes desk setup inconvenient.

Sometimes the dining space looks generous, but the seating configuration becomes awkward because of door
swings or column placement. If you love hosting, this matters. If you mainly eat at home quietly, it might matter

less.

If you encounter these issues, do not dismiss them instantly. Think about whether you can solve them with

normal living choices, or whether you would need custom furniture, extra renovation, or constant workarounds.

How to choose the right unit type for your goals

Once you have reviewed floor plans and visited the showflat, the final choice becomes simpler. You are no longer

guessing. You are selecting a unit type based on your lifestyle goal.
Here is a practical way to match your goals to the type of layout that usually fits best.

¢ |f you host often, prioritize layouts where dining and living connect smoothly without blocking circulation.
e |f you want privacy, prioritize bedroom placement that reduces noise transfer from living areas.

* |f you work from home, prioritize a plan where your work setup sits near a window without disrupting

movement.

¢ |f you want easy future flexibility, prioritize storage, workable room proportions, and bathrooms that support

the household size you expect.

e |f you are investing, prioritize tenant-friendly usability: easy furniture arrangement, functional bathrooms, and

reasonable storage.

Your next steps, without the overwhelm

If you are serious about narrowing down floor plan types at One Chuan Grove, you can move quickly while

staying organized.

First, shortlist only a few unit types based on your must-haves. Do not list ten options and hope you will decide

later. When there are too many choices, you start rationalizing, and that is when mistakes happen.

Second, use the sales channels properly. Ask for the brochure, pricing, and the most accurate set of floor plan
details. If there is a showflat, book an appointment. If there is a VVIP preview with a priority queue, treat it as a

chance to compare multiple layouts back-to-back, then confirm details immediately.

Third, when you contact the team, phrase questions around real usage, not abstract preferences. The best

questions are the ones that reveal your daily routine, because they lead to answers that actually help you decide.

If you want, you can also request a video walkthrough for each unit type, then bring those clips to the showflat as

your reference. That way, your memory is anchored to what you saw, not to what you think you saw.

The decision you will still like six months later

A floor plan decision should feel good on move-in day and still feel good when your routine settles. The best unit

is the one where you stop thinking about the layout and start living in it.

When you browse ONE CHUAN GROVE listings, focus on the details that change your everyday experience: how

you enter the home, how you cook and move to dining, how bedrooms stay private, and whether bathrooms



make mornings smoother.

Take your time with the brochure and floor plans. Confirm anything that affects pricing with the developer side.
When you visit the showflat, walk the unit the way you would on a normal day, not just as a visitor looking for

inspiration.

If you do that, the “ideal unit” stops being a marketing phrase and becomes a practical fit. And that is the kind of

choice you do not need to second-guess.



